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Forward Looking Statements
Safe Harbor
This presentation and other written or oral statements made from time to time by representatives of KULR Technology Group, Inc. and/or its wholly owned subsidiary KULR
Technology Corporation contain “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities
Exchange Act of 1934. Forward-looking statements reflect the current view about future events. Statements that are not historical in nature, such as our revenue forecast, and
which may be identified by the use of words like “expects,” “assumes,” “projects,” “anticipates,” “estimates,” “we believe,” “could be,” "future" or the negative of these terms and
other words of similar meaning, are forward-looking statements. Such statements include, but are not limited to, statements contained in this presentation relating to our
expected sales, cash flows and financial performance, business, business strategy, expansion, growth, products and services we may offer in the future and the timing of their
development, sales and marketing strategy and capital outlook. Forward-looking statements are based on management’s current expectations and assumptions regarding our
business, the economy and other future conditions and are subject to inherent risks, uncertainties and changes of circumstances that are difficult to predict and may cause actual
results to differ materially from those contemplated or expressed. We caution you therefore against relying on any of these forward-looking statements. These risks and
uncertainties include those risk factors discussed in Part I, “Item 1A. Risk Factors” of our Annual Report on Form 10-K or other filings we filed with the U.S. Securities Exchange
Commission (the “Public Reports”). Any forward-looking statements are qualified in their entirety by reference to the factors discussed in the Public Reports. Should one or more
of these risks or uncertainties materialize, or should the underlying assumptions prove incorrect, actual results may differ significantly from those anticipated, believed, estimated,
expected, intended or planned.

Important factors that could cause actual results to differ materially from those in the forward looking statements include: a decline in general economic conditions nationally
and internationally; decreased demand for our products and services; market acceptance of our products; the ability to protect our intellectual property rights; impact of any
litigation or infringement actions brought against us; competition from other providers ability and products; risks in product development; inability to raise capital to fund
continuing operations; changes in government regulation, the to complete customer transactions and capital raising transactions.

Factors or events that could cause our actual results to differ may emerge from time to time, and it is not possible for us to predict all of them. We cannot guarantee future
results, levels of activity, performance or achievements. Except as required by applicable law, including the securities laws of the United States, we do not intend to update any of
the forward-looking statements to conform these statements to actual results.

Forecasts
All forecasts are provided by management in this presentation and are based on information available to us at this time and management expects that internal projections and
expectations may change over time. In addition, the forecasts are entirely on management’s best estimate of our future financial performance given our current contracts,
current backlog of opportunities and conversations with new and existing customers about our products.

Reference Material
This overview is delivered solely as reference material with respect to our company. This document shall not constitute an offer to sell or the solicitation of an offer to buy securities
in our company in any jurisdiction. The information herein is based on data obtained from sources believed to be reliable. Although we believe that the sources are reliable, we
have not independently verified such data. The trademarks included herein are the property of the owners thereof and are used for reference purposes only.

This presentation contains multiple third-party market growth forecasts that may not take into account negative impacts due to circumstances related to the COVID-19
pandemic.
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Q3’25 Financial and Operational Highlights

▪ Record revenue up 116% year over year and 75% sequentially 

▪ Strong balance sheet and no debt

▪ KULR ONE Air, Space, Guardian and Max product platforms create an eco-system

▪ KULR ONE Air with 150 SKU’s and one of the largest “Made-in-USA” product portfolio

▪ Energy storage and management business to grow tenfold next three years

▪ Texas expansion to over 100,000 SF in 2026

▪ America’s Trusted Energy Source

Concept Rendering

Expanding to 100,000+ SF Facility in 2026
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Market Drivers

UAV & Robotics Space Exploration AI Data Center Telecom 
Infrastructure

Supply Chain Resiliency
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KULR ONE Platform Competitive Advantages

▪ Speed

▪ Quality

▪ Performance

▪ Safety

▪ Supply Chain

▪ Customer-Focus
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KULR ONE AIR for UAV, Drones, Electric Aviation and Robotics

▪ 150 SKU’s

▪ $2.4B market by 2030

▪ Purpose-built

▪ High performance

▪ Made-in-USA

▪ Automated production line (2026)
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KULR ONE Max BBU for AI Data Center 

▪ 21700 Cells

▪ 5Ah Power Cells

▪ UL9540A Certified (2026)

Nvidia GPU increasing power consumption 100X
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AI Growth is Driving Network-Wide Power & Thermal Demands
Mobile Network Traffic Growth (2010-2025)

Source: Ericsson Mobility Report Q2 2025, Cisco VNI

180 EB/mo
Q2 2025 global mobile traffic

+19% YoY
Year-over-year growth rate

74% video
Video share of total traffic

760x Growth

Safety Signal: South Korea NIRS (Sept 26, 2025)
Battery-origin fire disrupted ~647 systems, took ~22 hours to extinguish. Up to ~858 TB may be 
permanently lost. Prompting operators to reassess backup power and thermal safeguards.

Data Center Electricity Forecast (2024-2035)

Sources: IEA Energy & AI Report (April 2025), Uptime Institute 2024

945 TWh
2030 base case (global DC electricity)

1,700+ TWh
2035 Lift-Off Case (+45% above base)

<8 kW avg
Fleet rack density; AI rows 30-
80+ kW

Key Driver: AI is the largest driver; US accounts for by far the largest share, followed by China.

Telecom Energy Distribution

~75%
Operator energy in RAN 
(towers & small cells)

~2× miles
Route miles & ~2.3× fiber miles 
by 2029

135 miles
Route miles per new 
hyperscale DC avg

Implication: Rising edge traffic translates into higher baseloads and longer runtime needs—operators need safer, 
denser energy at towers, hubs/COs, and data halls.

Note: All figures represent GLOBAL data validated from multiple authoritative sources. EB = Exabyte. TWh = Terawatt-hours. RAN = Radio Access Network.Sources: GSMA Intelligence, McKinsey, Ericsson, Fiber Broadband Association
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BTC Treasury and Mining = Bridge to AI & HPC

▪ Disciplined Treasury Management

▪ Conservative approach to acquire Bitcoin

▪ Incremental, economically sound BTC accumulation through mining

▪ In Q3, capital is directed primarily toward high-value, high-growth energy businesses

▪ Strategic Mining Advantage

▪ Focus on renewable, low-cost power sites

▪ Mining hosts increasingly expanding into high-power compute and AI infrastructure

▪ Positions KULR for opportunities in BBUs, UPS systems, and data-center energy solutions

▪ Efficient Cost of Acquisition

▪ Q3 all-in Bitcoin production cost: ~$102,000 per BTC

▪ Actively evaluating projects to further reduce blended acquisition cost

▪ Aligned With Shareholder Value

▪ Mining + treasury strategy is disciplined, synergistic, and supports KULR’s expansion into AI data -center 

energy markets
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KULR VIBE Update

KULR VIBE on iOS



11

EXIA in Action
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KULR Q3’25 Financial Highlights

▪ Record revenue quarter: ~$6.9 million

▪ Revenue grew 116% from the same quarter last year

▪ 5th straight quarter of comparable quarter revenue growth

▪ Record trailing Twelve Months revenue

▪ ~$16.7 million

▪ Fifth consecutive quarter of record trailing twelve months revenue

▪ Strong Balance Sheet

▪ Cash position - ~$20M

▪ BTC holdings valued at ~$120M

▪ Total assets $156M

▪ $3.8M debt (paid off on October 15, 2025)
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Q & A

Thank You!
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